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Grower-Buyer Connections Event 
Date: 
City, State:                                                                                           

Grower Preparation Guide
[bookmark: _GoBack]Buyers may be most interested in the below information:
(A packet for each buyer may be useful. You can edit this Word document to reflect your business and print for each buyer.)
Information about the Farm/Company:
a. Location/address(s)
b. Delivery area and method (backhaul, personal/farm equipment, other channels)
c. Current successful markets or buyer relationships

Products:
a. List of products and seasonal (months) availability, including cuts, varieties, or species as needed.
 
b. Description of plan to scale up production as demand increases

c. Your vision for growing/changing your business (if applicable)

Liability Insurance:
Certificate of Liability Insurance and amount, or amount of insurance and contact for insurance company

Certifications
HACCP

GAP

Animal Welfare

Other__________

For Meat Producers
Grassfed?
Grass finished?
Are you feeding/finishing for fat content?

For Seafood Producers
Where do you fish?
Fishing methods?

Other Items
How do you update product availability (weekly email, Facebook, text, tweet, website, other methods)? 
Do you provide an annual or seasonal product selection (aiding in menu planning or purchase scheduling and forecasting)?
What are your preferred payment terms?
 	COD
	Invoice 7-14 days 
	Other____

Other information relevant to buyers (length of time in wholesale, acreage farmed, certifications or trainings you have attended, customer testimonials, photos, etc.)
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