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Buyer Preparation Guide
Growers may be most interested in the below information:
(A packet for each grower may be useful. You can use this Word document to fill in data and print for growers as needed.) 
Information about your organization
1. What products you are looking for, for example:
a. Varieties of fish, cuts of meat, cheese selection
b. Specialty products seeking
c. Quantities
d. When are they needed and for how long (minimum period of sales – e.g. 4 weeks)
2. Channels for selling to your company
a. Through my distributor
b. Direct to the store
3. Field-to-Market Guidelines, for example: How does this change for meat, cheese, or fish?
a. Harvest, Post-Harvest, Fresh vs. frozen, vacuum-sealed, etc. 
b. Grading requirements, Washing and Cooling / Cold Chain Requirements
c. Certification (GAP, GHP, HAARP-C, etc.)
d. Labeling 
e. Packing requirements
4. Vendor requirements and policies, for example: 
a. Food safety, farm visit 
b. Insurance requirements and amount
c. Pricing – including at hand knowledge of prices for desired products
d. Delivery requirements (e.g. times, locations)
e. Payment standards (e.g. , COD, 14 days by check in mail, etc.)
f. Other?
5. Communication - Best mode and frequency of communication which you’d prefer growers to use to reach you (e.g. fax, email, phone, text message)
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